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In 2010, several U.S. MSOs
will double the number of
cell towers they connect with
transport links, reaping about
$150 million in revenue

MSOs expect significant
growth from mobile backhaul
over the next few years, with
Comcast projecting annual
revenues to hit $1 billion

Deployment of fiber-based
Ethernet connections will
prove to be a big advantage
for cable MSOs in the mobile
backhaul business

MSOs see Ethernet-based
mobile backhaul as a natural
complement to their broader
efforts to generate more
business services revenues

To succeed, cable must
increase fiber connections
and meet mobile's demands
for price and performance

MSO investment in cellular
backhaul could be side-
tracked by competing needs
for other capex-intensive
initiatives
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